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ACCOUNT EXECUTIVE
March 2009

JOB TITLE: ACCOUNT EXECUTIVE - SALES

REPORTS TO: SENIOR DIRECTOR - US

LOCATION: US

GENERAL SUMMARY

The Aris Global Account Executive is responsibletfee direct sales of Aris Global's software
products and services in the Life Science- Pharotexed market space. The ideal candidate will
have an established track record selling softwasdyxcts and services in Pharmaceutical,
Biotechnology, Medical Device companies ideallyhaiig wins at companies such as (Celegen,
Boston Scientific, Biogen, Seimens Medical, Pfifee, Healthcare, Novartis). The Account
Executive is responsible for identifying cross seltl up sell opportunities on all three domains
(Clinical Research, Safety, Regulatory), developiegy and managing existing clients, closing
deals, managing the sales cycle, negotiating coist@mmunicating across various business
functions and levels, including C-level executieesl technology departments. .

ESSENTIAL DUTIES AND RESPONSIBILITIES
The Account Executive is a specialist role thaurmegs self-motivation, the ability to communicate
at all levels and a good understanding of the sofvgervice solutions

« Working closely with management to develop and an@nt sales strategy
« Securing existing and increasing new business

+ Developing new and managing existing client retaglops

+ Identifying and following up sales opportunities

+ Prospecting; making and following up sales calls

« Liaising with Professional Services regarding innpé@tation estimates

+ Preparing and making presentations

« Preparing and submitting proposals

+ Following up proposals and closing business deals

« Developing and maintaining a sales pipeline in bptdeneet objectives

+ Managing any leads through internet, email or phertiein defined territory
+ Representing the Company at Trade Shows/exhibitions

+ Updating and management of sales contact trackisigis

« Any other duty that may reasonably be allocatethkyDirector of Sales

+ Must be self-motivated, professional, confidergxible, and results-driven.
« Able to travel extensively Must be Proactive andrggtic approach, flexible

REQUIREMENTS: EDUCATION/EXPERIENCE
* Bachelor's degree in Computer Science or health calife sciences.
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» b5+ years software sales experience.

* Previous experience selling Aris Global or compegiproducts is a plus.
* Proven ability to close deals

» consistent track record achieving and exceedirgssgdals

e contract negotiation experience a must.

* Must be proficient and effective cold-calling.

* Must have strong presentation skills and the gidititgive presentations.
« Knowledge of the Life Sciences Industry a plus

SKILLS

Industry awareness (Life Science - pharmaceutafalvare). Solution Selling Methodology
required. Proven excellent interpersonal and comeation skills. Effective time management &
multi-tasking skills. Ability to analyze and relatastomer issues/requirements to Aris Global
solutions. Ability to work both independently anshesively in a team environment. Excellent
communication skills both written and verbal regdir

WORKING CONDITIONS
Normal office environment. Ability to work underass and tight deadlines. Ability to tragel
75% of the time as needed.

HOURS

Standard Hours 40 hours per week, one hour luncmddy — Friday. Additional hours as
needed.

Aris Global is an Equal Opportunity Employer/ Corttel to Diversity
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